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Scope	
  of	
  Work	
  and	
  Methodology	
  
	
  
	
  
Amidon	
  Appraisal	
  was	
  retained	
  by	
  the	
  McLane	
  Law	
  Firm	
  on	
  behalf	
  of	
  Eversource	
  Energy	
  (“Eversource”)	
  
to	
  carry	
  out	
  a	
  real	
  estate	
  research	
  assignment	
  under	
  the	
  direction	
  of	
  Chalmers	
  &	
  Associates,	
  LLC.	
  	
  The	
  
objective	
  was	
  to	
  identify	
  recent	
  sales	
  of	
  residential	
  properties	
  that	
  are	
  crossed	
  by,	
  or	
  abut,	
  high	
  voltage	
  
transmission	
  lines	
  (“HVTL”)	
  and	
  carry	
  out	
  the	
  research	
  necessary	
  to	
  come	
  to	
  a	
  conclusion	
  as	
  to	
  whether	
  
the	
  sale	
  price	
  in	
  the	
  transactions	
  and/or	
  the	
  marketing	
  period	
  was	
  influenced	
  by	
  the	
  HVTL1.	
  	
  Two	
  Case	
  
Studies	
  were	
  completed	
  along	
  a	
  large	
  HVTL	
  corridor	
  that	
  comes	
  down	
  through	
  western	
  New	
  Hampshire	
  
(referred	
  to	
  below	
  as	
  Corridor	
  #1)	
  and	
  6	
  Case	
  Studies	
  were	
  completed	
  along	
  several	
  smaller	
  corridors	
  in	
  
and	
  around	
  Portsmouth	
  (referred	
  to	
  as	
  Study	
  Area	
  #3).	
  	
  
	
  
Property	
  Selection	
  
	
  
Sale	
  properties	
  were	
  selected	
  from	
  two	
  areas—the	
  southern-­‐	
  most	
  portion	
  of	
  Corridor	
  #1	
  and	
  Study	
  
Area	
  #3.	
  	
  Corridor	
  #1	
  extends	
  northerly	
  from	
  the	
  Massachusetts	
  border	
  in	
  Pelham,	
  NH	
  to	
  the	
  Vermont	
  
border	
  in	
  Monroe,	
  NH.	
  	
  	
  
	
  
The	
  Corridor	
  #1	
  selection	
  area	
  included	
  the	
  municipalities	
  intersected	
  by	
  the	
  existing	
  HVTL	
  corridor	
  
south	
  of	
  Bedford,	
  NH.	
  Potential	
  case	
  study	
  properties	
  in	
  Bedford	
  and	
  points	
  north	
  had	
  already	
  been	
  
researched	
  by	
  another	
  study	
  group.	
  	
  Over	
  the	
  period	
  2013	
  to	
  2014	
  three	
  sales	
  were	
  identified	
  in	
  the	
  
town	
  of	
  Windham	
  and	
  one	
  sale	
  was	
  identified	
  in	
  the	
  town	
  of	
  Hudson.	
  
	
  
Study	
  Area	
  #3	
  was	
  defined	
  to	
  include	
  a	
  10-­‐mile	
  radius	
  originating	
  in	
  Portsmouth,	
  NH	
  and	
  excluding	
  
Maine	
  municipalities.	
  	
  An	
  attempt	
  was	
  made	
  to	
  identify	
  the	
  two	
  most	
  recent	
  sales	
  over	
  the	
  period	
  2013	
  
to	
  2014	
  from	
  each	
  municipality.	
  	
  	
  Of	
  the	
  12	
  municipalities	
  in	
  this	
  area,	
  seven	
  included	
  sales	
  that	
  were	
  
abutting	
  or	
  encumbered	
  by	
  HVTL	
  corridors.	
  This	
  resulted	
  in	
  two	
  recent	
  sales	
  from	
  each	
  of	
  the	
  following	
  
municipalities	
  Dover,	
  Durham,	
  Greenland,	
  Madbury,	
  Newington,	
  New	
  Market	
  and	
  Portsmouth.	
  
	
  
When	
  combined,	
  the	
  Corridor	
  #1	
  search	
  resulted	
  in	
  four	
  sales	
  and	
  Study	
  Area	
  #3	
  search	
  yielded	
  14	
  sales	
  
for	
  a	
  total	
  of	
  18	
  sales	
  that	
  were	
  further	
  screened	
  and	
  described	
  below.	
  
	
  
After	
  the	
  sales	
  were	
  identified,	
  municipal	
  tax	
  cards	
  and	
  tax	
  maps	
  were	
  obtained.	
  Sales	
  were	
  eliminated	
  
during	
  this	
  step	
  if	
  the	
  HVTL	
  Row	
  did	
  not	
  encumber	
  or	
  abut	
  the	
  property	
  of	
  if	
  the	
  sale	
  did	
  not	
  meet	
  the	
  
“fair	
  market	
  sale”	
  criterion;	
  i.e.	
  willing	
  seller,	
  willing	
  buyer,	
  knowledgeable,	
  typically	
  motivated	
  and	
  
unrelated.	
  	
  
	
  

	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
   	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  	
  
1	
  The	
  New	
  Hampshire	
  PUC	
  defines	
  power	
  lines	
  of	
  69	
  kV	
  or	
  above	
  as	
  transmission	
  lines	
  and	
  lines	
  less	
  
than	
  69	
  kV	
  as	
  distribution	
  lines.	
  	
  This	
  Report	
  is	
  focused	
  on	
  the	
  potential	
  effect	
  of	
  transmission	
  lines	
  on	
  
real	
  estate	
  markets	
  but	
  four	
  of	
  the	
  8	
  Case	
  Studies	
  involve	
  properties	
  that	
  abut,	
  or	
  are	
  crossed	
  by,	
  a	
  ROW	
  
containing	
  34.5	
  kV	
  lines.	
  	
  When	
  speaking	
  generally	
  about	
  the	
  research,	
  we	
  will	
  continue	
  to	
  use	
  the	
  
acronym	
  HVTL	
  but	
  when	
  discussing	
  the	
  particular	
  cases	
  with	
  the	
  34.5	
  kV	
  lines,	
  they	
  will	
  be	
  referred	
  to	
  as	
  
distribution	
  lines.	
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Collection	
  of	
  data	
  

Data	
  was	
  collected	
  through	
  site	
  visits,	
  telephone	
  surveys,	
  email	
  surveys,	
  directly	
  from	
  municipal	
  or	
  state	
  
agencies	
  and	
  from	
  independent	
  qualified	
  appraisal	
  services.	
  The	
  vast	
  majority	
  of	
  municipal	
  assessment	
  
data	
  was	
  collected	
  using	
  the	
  Internet	
  and	
  included	
  tax	
  cards,	
  tax	
  maps	
  and	
  recorded	
  deed	
  information.	
  
New	
  Hampshire	
  Registry	
  of	
  Deeds	
  online	
  services	
  were	
  utilized	
  to	
  review	
  case	
  study	
  subject	
  property	
  
deeds	
  and	
  lot	
  surveys.	
  Existing	
  corridor	
  data	
  was	
  provided	
  by	
  Eversource	
  identifying	
  specific	
  corridor	
  
configurations	
  including	
  ROW	
  width,	
  structure	
  height,	
  structure	
  type,	
  and	
  line	
  voltage.	
  	
  Publicly	
  available	
  
New	
  Hampshire	
  GIS	
  Data	
  was	
  sourced	
  for	
  development	
  of	
  the	
  case	
  study	
  GIS	
  maps.	
  	
  Appraisal	
  services	
  
of	
  The	
  Stanhope	
  Group	
  of	
  Portsmouth,	
  NH	
  were	
  also	
  employed	
  to	
  determine	
  the	
  retrospective	
  fair	
  
market	
  value	
  opinion	
  of	
  each	
  of	
  the	
  case	
  study	
  properties	
  absent	
  the	
  influence	
  of	
  HVTL.	
  

Site	
  visits	
  were	
  conducted	
  on	
  February	
  7	
  and	
  February	
  11	
  of	
  2015.	
  During	
  the	
  site	
  visit,	
  photographs	
  
were	
  taken	
  and	
  an	
  interview	
  with	
  the	
  homeowner	
  was	
  attempted.	
  Corridor	
  visibility	
  was	
  classified	
  into	
  
one	
  of	
  three	
  categories:	
  

• Clearly	
  visible	
  –	
  Unobstructed	
  view	
  of	
  the	
  conductors	
  and/or	
  an	
  unobstructed	
  view	
  of	
  all	
  of	
  that	
  
portion	
  of	
  the	
  structure	
  to	
  which	
  the	
  conductors	
  are	
  attached.	
  

• Partially	
  visible	
  –	
  Obstructed	
  view	
  of	
  the	
  conductors	
  and/or	
  an	
  obstructed	
  view	
  of	
  at	
  least	
  a	
  
portion	
  of	
  a	
  structure	
  but	
  neither	
  are	
  clearly	
  visible.	
  

• Not	
  visible	
  –	
  neither	
  structures	
  nor	
  conductors	
  are	
  visible.	
  
	
  
If	
  the	
  homeowner	
  was	
  available	
  and	
  willing	
  to	
  answer	
  questions,	
  they	
  were	
  asked	
  about	
  specific	
  
motivating	
  factors	
  influencing	
  their	
  decision	
  to	
  purchase	
  the	
  home.	
  	
  

Telephone	
  and	
  email	
  surveys	
  were	
  conducted	
  with	
  both	
  listing	
  and	
  selling	
  agents	
  involved	
  in	
  each	
  sale.	
  
A	
  two-­‐phase	
  questioning	
  method	
  was	
  employed.	
  	
  The	
  first	
  email	
  inquiry	
  purposefully	
  avoided	
  discussing	
  
the	
  presence	
  of	
  HVTL	
  to	
  see	
  whether	
  HVTL	
  proximity	
  would	
  be	
  volunteered	
  as	
  an	
  issue	
  in	
  the	
  
transaction.	
  	
  The	
  second	
  follow-­‐up	
  call,	
  or	
  question	
  set,	
  specifically	
  brought	
  up	
  presence	
  of	
  HVTL	
  and	
  
asked	
  whether	
  the	
  HVTL	
  affected	
  the	
  sale	
  price	
  or	
  the	
  marketing	
  period.	
  	
  
	
  
During	
  the	
  data	
  collection	
  process	
  10	
  of	
  the	
  18	
  sales	
  proved	
  to	
  be	
  unsuitable	
  for	
  analysis,	
  and	
  included:	
  
	
  

1. 5	
  Jan	
  Lane,	
  Newmarket	
  –	
  so	
  unique	
  in	
  the	
  market	
  area	
  that	
  it	
  could	
  not	
  be	
  analyzed;	
  
2. 153	
  Back	
  Road,	
  Dover	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale;	
  
3. 70	
  Monmouth	
  Road,	
  Windham	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale;	
  
4. 52	
  Gundalow	
  Landing,	
  Newington	
  –	
  not	
  encumbered	
  with	
  or	
  abutting	
  HVTL;	
  
5. 65	
  Grifiin	
  Road,	
  Portsmouth	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale;	
  
6. 233	
  Nimble	
  Hill	
  Road,	
  Newington	
  –	
  so	
  unique	
  in	
  the	
  market	
  area	
  that	
  it	
  could	
  not	
  be	
  analyzed;	
  
7. 12	
  Cutts	
  Road,	
  Durham	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale;	
  
8. 138	
  Castle	
  Road,	
  Windham	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale;	
  
9. 2	
  Sarah	
  Paul	
  Hill	
  Road,	
  Madbury	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale	
  and,	
  
10. 174	
  Madbury	
  Road,	
  Madbury	
  –	
  not	
  considered	
  a	
  fair	
  market	
  sale.	
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Analysis	
  

Physical	
  Relationship	
  of	
  Transmission	
  Lines	
  to	
  the	
  Property	
  &	
  GIS	
  map	
  development:	
  Each	
  property	
  was	
  
analyzed	
  for	
  four	
  criteria	
  –	
  distance	
  from	
  the	
  single-­‐family	
  residence	
  to	
  the	
  HVTL	
  corridor,	
  distance	
  from	
  
the	
  single-­‐family	
  residence	
  to	
  the	
  nearest	
  HVTL	
  structure,	
  distance	
  from	
  the	
  single-­‐family	
  residence	
  to	
  
the	
  most	
  visible	
  structure,	
  and	
  the	
  size	
  of	
  the	
  area	
  encumbered	
  by	
  the	
  HVTL	
  ROW	
  on	
  the	
  property.	
  	
  Due	
  
to	
  the	
  absence	
  of	
  digitized	
  parcel	
  data	
  for	
  the	
  state	
  of	
  NH,	
  parcels	
  were	
  drawn	
  in	
  the	
  ArcGIS	
  software	
  
program	
  and	
  georeferenced	
  with	
  the	
  most	
  recent	
  aerial	
  imagery	
  and	
  municipal	
  tax	
  maps.	
  Aerial	
  
photogrammetry	
  was	
  provided	
  through	
  the	
  UNH	
  GRANIT	
  data	
  catalog.	
  Each	
  HVTL	
  corridor	
  was	
  then	
  
drawn	
  over	
  the	
  property	
  by	
  utilizing	
  the	
  width	
  measurements	
  provided	
  by	
  Eversource,	
  from	
  which	
  the	
  
encumbered	
  area	
  was	
  calculated.	
  	
  
	
  
Results	
  and	
  Conclusion	
  

	
  
Conclusions	
  in	
  each	
  Case	
  Study	
  were	
  based	
  on	
  the	
  facts	
  of	
  the	
  sale,	
  the	
  physical	
  relationship	
  of	
  the	
  
property	
  to	
  the	
  HVTL,	
  the	
  interview	
  evidence	
  and	
  independent	
  appraisal	
  evidence	
  presented	
  in	
  
appraisal	
  reports	
  by	
  the	
  Stanhope	
  Group.	
  
	
  
Exterior	
  property	
  inspections	
  were	
  used	
  to	
  illustrate	
  the	
  physical	
  relationship	
  of	
  the	
  improvements	
  to	
  
the	
  encumbering	
  or	
  abutting	
  HVTL.	
  The	
  homeowner	
  interview	
  (if	
  available)	
  was	
  utilized	
  as	
  a	
  basis	
  for	
  
understanding	
  buyer	
  motivation.	
  Broker	
  interviews	
  illustrated	
  perceived	
  influence,	
  if	
  any,	
  of	
  HVTL	
  on	
  
sales	
  price	
  or	
  marketing	
  period	
  of	
  the	
  case	
  studies,	
  and	
  appraisal	
  evidence	
  presented	
  a	
  retrospective	
  
value	
  opinion	
  of	
  the	
  subject’s	
  potential	
  value,	
  absent	
  influence	
  by	
  HVTL.	
  	
  One	
  of	
  three	
  possible	
  
outcomes	
  was	
  concluded:	
  
	
  

• There	
  was	
  no	
  effect	
  of	
  the	
  HVTL	
  on	
  the	
  Cast	
  Study	
  sale	
  price	
  or	
  marketing	
  period,	
  	
  
• There	
  was	
  a	
  possible	
  effect	
  attributable	
  to	
  the	
  HVTL	
  on	
  the	
  Case	
  Study	
  sale	
  price	
  and/or	
  

marketing	
  period,	
  and	
  	
  
• There	
  was	
  an	
  effect	
  attributable	
  to	
  the	
  HVTL	
  on	
  the	
  Case	
  Study	
  sale	
  price	
  and	
  or	
  marketing	
  

period.	
  	
  
	
  
Eight	
  Case	
  studies	
  follow.	
  	
  They	
  are	
  divided	
  into	
  seven	
  sections	
  –	
  Property	
  Identification	
  &	
  Description,	
  
Physical	
  Relationship	
  of	
  Transmission	
  Line	
  sot	
  the	
  Property,	
  Property	
  Sale	
  Data,	
  Interview	
  Data,	
  
Appraised	
  value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL,	
  Property	
  Assessment	
  Related	
  to	
  HVLT,	
  and	
  
Conclusions.	
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CASE	
  STUDY	
  #A1	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   9	
  Autumn	
  Street,	
  Windham	
  	
  
	
   	
   Rockingham	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  19,	
  Lot	
  B	
  922	
  
	
   Source	
  Deed:	
  	
  	
   Book	
  5524,	
  Page	
  1843	
  
	
   Land	
  Area:	
   2.1	
  AC	
  
	
   	
  
	
   Improvements:	
  	
  	
   Improvements	
  include	
  a	
  two	
  story,	
  1,800	
  SF	
  single	
  
	
   	
   family	
  residence	
  with	
  3	
  bedrooms	
  and	
  1.5	
  baths,	
  
	
   	
   constructed	
  in	
  1983.	
  
	
  

Physical	
  Relationship	
  of	
  Transmission	
  Lines	
  to	
  the	
  Property	
  
	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  width	
  is	
  350	
  feet	
  and	
  contains	
  three	
  HVTL.	
  	
  

There	
  are	
  two	
  230	
  kV	
  lines	
  on	
  lattice	
  structures	
  
approximately	
  65	
  feet	
  in	
  height,	
  and	
  a	
  115	
  kV	
  line	
  
on	
  wood	
  H-­‐frame	
  structures	
  approximately	
  45	
  feet	
  
in	
  height.	
  	
  	
  

	
   	
   	
   	
  	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   1	
  
	
   ROW	
  Encumbered	
  Acreage:	
   1.02	
  AC	
  
	
   Distance	
  from	
  House	
  	
  to	
  ROW:	
   93	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   321	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   321	
  ft	
  
	
   HVTL	
  Visibility	
  from	
  Yard:	
   Partially	
  visible	
  
	
  

Property	
  Sale	
  Data	
  
	
   	
  
	
   Sale	
  Date:	
   April	
  14,	
  2014	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   189	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   100	
  days	
  
	
   Marketing	
  History:	
   The	
  property	
  was	
  listed	
  on	
  8/12/13	
  for	
  $299,000.	
  It	
  
	
   	
   went	
  under	
  contract	
  on	
  February	
  17,	
  2014	
  and	
  
	
   	
   closed	
  on	
  April	
  14,	
  2014	
  for	
  $287,000.	
  
	
  
	
   Sale	
  Price:	
   $287,000	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
   	
  
	
   Transaction	
  Interview:	
  	
   Based	
  on	
  the	
  listing	
  broker's	
  comments,	
  both	
  

marketing	
  time	
  and	
  sale	
  price	
  were	
  affected	
  by	
  the	
  
presence	
  of	
  HVTL	
  corridor.	
  	
  Approximately	
  90%	
  of	
  
all	
  potential	
  buyers	
  commented	
  on	
  and	
  had	
  
questions	
  relative	
  to	
  the	
  encumbrance.	
  	
  When	
  
asked	
  for	
  a	
  point	
  estimate,	
  the	
  agent	
  did	
  not	
  
quantify	
  the	
  perceived	
  impact	
  of	
  the	
  HVTL	
  corridor.	
  	
  

	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  includes	
  a	
  2.1	
  AC	
  land	
  parcel	
  with	
  a	
  

HVTL	
  encumbering	
  1.02	
  AC	
  or	
  48.6%	
  of	
  the	
  western	
  
portion	
  of	
  the	
  parcel.	
  The	
  improvements	
  are	
  93	
  ft	
  
from	
  the	
  transmission	
  corridor	
  and	
  the	
  closest	
  and	
  
most	
  visible	
  structure	
  is	
  321	
  feet	
  from	
  the	
  
improvements.	
  

	
   	
   	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  sales	
  are	
  located	
  in	
  the	
  Town	
  
	
   	
   of	
  Windham	
  within	
  1.5	
  miles	
  of	
  the	
  subject.	
  	
  All	
  of	
  
	
   	
   the	
  comparables	
  are	
  of	
  similar	
  style	
  and	
  gross	
  living	
  
	
   	
   area	
  .	
  Equal	
  weight	
  has	
  been	
  applied	
  to	
  all	
  
	
   	
   transactions.	
  Subsequent	
  to	
  the	
  

adjustments,	
  concluded	
  values	
  ranged	
  from	
  
$318,900	
  to	
  $324,200.	
  	
  Sales	
  #1	
  (14	
  Heritage	
  Hill	
  Rd)	
  
and	
  #2	
  (60	
  Castle	
  Hill	
  Rd)	
  are	
  considered	
  superior	
  in	
  
quality	
  compared	
  to	
  the	
  subject	
  property.	
  

	
   	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $320,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  HVTL	
  
	
  
	
   Overview:	
  	
  	
   The	
  2014	
  assessed	
  values	
  are	
  $175,300	
  for	
  land,	
  
	
   	
   $113,400	
  for	
  the	
  residence,	
  and	
  $6,200	
  for	
  
	
   	
   outbuildings,	
  for	
  a	
  total	
  of	
  $294,900.	
  	
  	
  
	
   	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  site	
  is	
  improved	
  with	
  a	
  single-­‐family	
  residence	
  situated	
  93	
  feet	
  from	
  a	
  HVTL	
  corridor.	
  	
  The	
  
most	
  visible	
  structure	
  is	
  321	
  feet	
  from	
  the	
  residence,	
  and	
  approximately	
  48%	
  of	
  the	
  subject	
  parcel	
  is	
  
encumbered	
  by	
  the	
  HVTL	
  transmission	
  corridor.	
  Due	
  to	
  the	
  topography	
  and	
  naturally	
  occurring	
  
vegetation	
  screen,	
  the	
  closest	
  structure	
  is	
  partially	
  visible	
  from	
  the	
  improvements.	
  	
  	
  
	
  
Interview	
  
	
  
An	
  interview	
  was	
  conducted	
  with	
  the	
  listing	
  broker.	
  Based	
  on	
  the	
  broker’s	
  comments,	
  the	
  majority	
  of	
  
potential	
  buyers	
  commented	
  on,	
  or	
  otherwise	
  indicated	
  sensitivity	
  to,	
  the	
  presence	
  of	
  the	
  HVTL	
  corridor.	
  	
  
No	
  point	
  estimates	
  were	
  given	
  to	
  indicate	
  any	
  diminution	
  in	
  sales	
  price	
  or	
  extension	
  of	
  marketing	
  period	
  
although	
  the	
  broker	
  indicated	
  that	
  the	
  subject’s	
  transfer	
  was	
  negatively	
  impacted	
  both	
  in	
  terms	
  of	
  its	
  
selling	
  price	
  and	
  marketing	
  period.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $287,000	
  on	
  April	
  14,	
  2014	
  which	
  was	
  10.3%	
  less	
  than	
  the	
  appraised	
  value	
  on	
  the	
  
same	
  date,	
  absent	
  HVTL	
  influence,	
  of	
  $320,000.	
  	
  	
  
	
  
The	
  subject	
  was	
  on	
  the	
  market	
  for	
  189	
  days	
  compared	
  to	
  the	
  town	
  average	
  of	
  100	
  days.	
  
	
  
Summary	
  
	
  
It	
  was	
  the	
  broker’s	
  opinion	
  that	
  the	
  sales	
  price	
  and	
  marketing	
  period	
  were	
  negatively	
  impacted	
  by	
  the	
  
subject’s	
  proximity	
  to	
  the	
  HVTL.	
  This	
  was	
  reinforced	
  by	
  the	
  difference	
  between	
  the	
  appraised	
  value	
  and	
  
the	
  sale	
  price	
  as	
  well	
  as	
  the	
  above	
  average	
  days	
  on	
  market.	
  	
  Based	
  on	
  the	
  above,	
  it	
  is	
  concluded	
  that	
  the	
  
HVTL	
  had	
  an	
  adverse	
  affect	
  on	
  both	
  the	
  sale	
  price	
  and	
  marketing	
  period	
  in	
  this	
  transaction.	
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CASE	
  STUDY	
  #A2	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   57	
  Kienia	
  Road,	
  Hudson	
  
	
   	
   Hillsborough	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  112,	
  Lot	
  20	
  
	
   Source	
  Deed:	
  	
  	
   Book	
  8614,	
  Page	
  0705	
  
	
   Land	
  Area:	
   1.506	
  AC	
  
	
   	
  
	
   Improvements:	
  	
  	
   Improvements	
  consist	
  of	
  a	
  two	
  story	
  2,128	
  SF	
  3	
  
	
   	
   bedroom	
  and	
  2.5	
  baths	
  single	
  family	
  residence,	
  
	
   	
   constructed	
  in	
  2000.	
  
	
  

Physical	
  Relationship	
  of	
  Transmission	
  Lines	
  to	
  the	
  Property	
  
	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  width	
  is	
  566.5	
  feet	
  (350	
  feet	
  owned	
  

by	
  NGrid,	
  216.5	
  feet	
  owned	
  by	
  Eversource).	
  There	
  
are	
  two	
  230	
  kV	
  lines	
  on	
  lattice	
  structures	
  
approximately	
  65	
  feet	
  in	
  height,	
  one	
  450	
  kV	
  line	
  on	
  
lattice	
  structures	
  approximately	
  75	
  feet	
  in	
  height	
  
and	
  one	
  345	
  kV	
  line	
  on	
  wood	
  H	
  frames,	
  
approximately	
  65	
  feet	
  in	
  height.	
  

	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   0	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.18	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   247	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   469	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   469	
  ft	
  
	
   HVTL	
  Visibility	
  from	
  Yard:	
   Partially	
  visible	
  
	
  

Property	
  Sale	
  Data	
  
	
   	
  
	
   Sale	
  Date:	
   October	
  16,	
  2013	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   6	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   53	
  days	
  
	
   Marketing	
  History:	
   The	
  property	
  was	
  listed	
  on	
  September	
  18,	
  2013	
  for	
  
	
   	
   $284,900.	
  	
  It	
  went	
  under	
  contract	
  on	
  September	
  24,	
  
	
   	
   2013	
  and	
  closed	
  on	
  October	
  16,	
  2013	
  for	
  $284,900.	
  
	
  
	
   Sale	
  Price:	
   $284,900	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  listing	
  agent,	
  neither	
  the	
  marketing	
  

time	
  nor	
  sale	
  price	
  were	
  affected	
  by	
  the	
  HVTL	
  
corridor.	
  	
  Aerial	
  imagery	
  indicates	
  that	
  12%	
  of	
  the	
  
subject	
  site	
  is	
  encumbered	
  by	
  a	
  HVTL	
  corridor	
  along	
  
its	
  southwesterly	
  lot	
  line.	
  	
  Per	
  the	
  listing	
  agent	
  
people	
  concerned	
  with	
  the	
  corridor	
  never	
  attended	
  
a	
  showing	
  and	
  the	
  encumbrance	
  was	
  never	
  part	
  of	
  a	
  
conversation	
  with	
  potential	
  buyers.	
  

	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  includes	
  a	
  1.506	
  AC	
  land	
  parcel	
  with	
  a	
  
	
   	
   HVTL	
  corridor	
  encumbering	
  the	
  western	
  portion	
  of	
  
	
   	
   the	
  parcel.	
  	
  The	
  improvements	
  are	
  set	
  back	
  from	
  the	
  
	
   	
   road	
  and	
  located	
  on	
  the	
  eastern	
  half	
  of	
  the	
  parcel.	
  	
  
	
   	
   The	
  HVTL	
  corridor	
  is	
  well	
  buffered	
  from	
  the	
  

improvements	
  via	
  the	
  naturally	
  occurring	
  vegetative	
  
screening	
  although	
  the	
  HVTL	
  is	
  very	
  prominent	
  as	
  
one	
  enters	
  the	
  property	
  from	
  Kienia	
  road.	
  
	
  

	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  sales	
  are	
  located	
  in	
  the	
  Town	
  
	
   	
   of	
  Hudson	
  within	
  2.5	
  miles	
  of	
  the	
  subject.	
  	
  All	
  of	
  the	
  
	
   	
   comparables	
  are	
  of	
  similar	
  style	
  and	
  gross	
  living	
  
	
   	
   area,	
  therefore	
  equal	
  weight	
  was	
  applied	
  to	
  all	
  
	
   	
   sales.	
  	
  Subsequent	
  to	
  the	
  adjustments,	
  
	
   	
   concluded	
  values	
  ranged	
  from	
  $290,500	
  to	
  
	
   	
   $312,600.	
  	
  
	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $295,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  HVTL	
  
	
  
	
   Overview:	
  	
  	
   The	
  2014	
  assessed	
  values	
  are	
  $102,600	
  for	
  land,	
  
	
   	
   $198,200	
  for	
  the	
  residence,	
  and	
  8,700	
  for	
  
	
   	
   outbuildings,	
  for	
  a	
  total	
  of	
  $309,500	
  
	
   	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
Subject	
  site	
  includes	
  a	
  1.5	
  AC	
  lot	
  improved	
  with	
  a	
  two	
  story	
  single	
  family	
  residence	
  located	
  
approximately	
  250	
  feet	
  from	
  the	
  HVTL	
  corridor.	
  Based	
  on	
  a	
  review	
  of	
  aerial	
  imagery,	
  the	
  closest	
  
structure	
  to	
  the	
  subject	
  improvements	
  is	
  approximately	
  469	
  feet.	
  	
  Based	
  on	
  the	
  site	
  visit,	
  visibility	
  of	
  the	
  
structure	
  is	
  limited	
  by	
  the	
  naturally	
  occurring	
  vegetation	
  on	
  the	
  subject	
  site	
  and	
  location	
  of	
  the	
  
improvement	
  although	
  the	
  HVTL	
  are	
  very	
  prominent	
  as	
  one	
  enters	
  the	
  property	
  from	
  Kienia	
  Road.	
  
	
  
Interview	
  
	
  
Transaction	
  interviews	
  were	
  conducted	
  with	
  the	
  listing	
  agent.	
  	
  The	
  listing	
  agent	
  stated	
  neither	
  marketing	
  
time	
  nor	
  sales	
  price	
  was	
  affected	
  by	
  the	
  presence	
  of	
  the	
  HVTL	
  corridor.	
  The	
  broker	
  also	
  indicated	
  that	
  
due	
  to	
  the	
  high	
  visibility	
  of	
  the	
  HVTL	
  corridor	
  from	
  Kienia	
  Road,	
  individuals	
  interested	
  in	
  viewing	
  the	
  
property	
  who	
  may	
  have	
  been	
  sensitive	
  to	
  the	
  presence	
  of	
  the	
  corridor	
  were	
  deterred	
  before	
  initially	
  
viewing	
  the	
  property.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $284,900	
  on	
  October	
  16,	
  2013,	
  which	
  was	
  3.55%	
  less	
  than	
  an	
  appraisal	
  as	
  of	
  the	
  
same	
  date,	
  absent	
  HVTL	
  influence,	
  of	
  $295,000.	
  	
  
	
  
Marketing	
  time	
  for	
  the	
  subject	
  was	
  six	
  days	
  whereas	
  the	
  average	
  days	
  on	
  market	
  for	
  residential	
  
properties	
  within	
  the	
  town	
  was	
  53	
  days.	
  	
  
	
  
Summary	
  
	
  
Although	
  the	
  home	
  is	
  well	
  screened	
  from	
  the	
  HVTL	
  and	
  it	
  was	
  the	
  brokers	
  opinion	
  that	
  the	
  sales	
  price	
  
and	
  marketing	
  period	
  were	
  unaffected	
  by	
  the	
  line	
  	
  the	
  intrusive	
  nature	
  of	
  the	
  HVTL	
  corridor	
  accessing	
  
the	
  property	
  and	
  the	
  appraisal	
  evidence	
  suggests	
  there	
  may	
  have	
  been	
  a	
  small	
  adverse	
  impact	
  on	
  the	
  
sales	
  price.	
  Based	
  on	
  the	
  above,	
  it	
  is	
  concluded	
  that	
  there	
  was	
  a	
  possible	
  adverse	
  impact	
  on	
  the	
  sales	
  
price	
  but	
  no	
  impact	
  on	
  the	
  marketing	
  period.	
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CASE	
  STUDY	
  #A3	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   7	
  Pinewood	
  Circle,	
  Greenland	
  
	
   	
   Rockingham	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  R2,	
  Lot	
  44	
  
	
   Source	
  Deed:	
  	
  	
   Book	
  5488,	
  Page	
  0227	
  
	
   Land	
  Area:	
   4.192	
  AC	
  
	
   	
  
	
   Improvements:	
  	
  	
   The	
  subject	
  site	
  is	
  improved	
  with	
  a	
  1,821	
  SF	
  3-­‐

bedroom,	
  2.5	
  bath	
  single-­‐family	
  residence.	
  	
  The	
  
cape	
  style	
  improvement	
  was	
  built	
  in	
  2013	
  with	
  
average	
  to	
  good	
  quality	
  construction.	
  

	
  
Physical	
  Relationship	
  of	
  Transmission	
  Lines	
  to	
  the	
  Property	
  

	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  width	
  is	
  170	
  feet	
  and	
  includes	
  one	
  	
  
	
   	
   345	
  kV	
  line	
  on	
  steel	
  H-­‐frames	
  approximately	
  75	
  feet	
  
	
   	
   in	
  height.	
  
	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   0	
  
	
   ROW	
  Encumbered	
  Acreage:	
   1.59	
  	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   114	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   309	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   309	
  ft	
  
	
   HVTL	
  Visibility	
  from	
  Yard:	
   Partially	
  visible.	
  	
  The	
  home	
  is	
  well	
  screened	
  from	
  the	
  
	
   	
   HVTL,	
  with	
  partial	
  views	
  through	
  hardwood	
  and	
  
	
   	
   softwood	
  trees.	
  
	
  

Property	
  Sale	
  Data	
  
	
   	
  
	
   Sale	
  Date:	
   October	
  17,	
  2013	
  
	
   Conditions	
  of	
  Sale:	
   Arm’s	
  length	
   	
  
	
   Marketing	
  Period:	
   30	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   95	
  days	
  
	
   Marketing	
  History:	
   The	
  property	
  was	
  listed	
  on	
  May	
  22,	
  2013	
  for	
  

$459,900	
  and	
  went	
  under	
  contract	
  on	
  June	
  21,	
  2013	
  
and	
  closed	
  on	
  October	
  16,	
  2013	
  for	
  $459,900.	
  
	
  

	
   Sale	
  Price:	
   $459,900	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
   	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  listing	
  agent,	
  the	
  marketing	
  time	
  

and	
  sale	
  price	
  were	
  not	
  affected	
  by	
  the	
  HVTL.	
  The	
  
broker	
  stated	
  an	
  estimated	
  60%	
  -­‐	
  70%	
  of	
  potential	
  
buyers	
  did	
  not	
  consider	
  the	
  HVTL	
  a	
  detriment.	
  	
  	
  

	
   	
   	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  is	
  bisected	
  by	
  a	
  170	
  foot	
  wide	
  

corridor,	
  which	
  encumbers	
  1.59	
  AC	
  or	
  37.8%	
  of	
  the	
  
parcel.	
  	
  The	
  subject	
  is	
  located	
  in	
  a	
  large	
  residential	
  
subdivision	
  and	
  was	
  constructed	
  in	
  phase	
  2	
  of	
  the	
  
subdivision’s	
  development.	
  The	
  subject	
  
improvement	
  was	
  constructed	
  in	
  2013	
  utilizing	
  
energy	
  star	
  rated	
  materials,	
  typical	
  for	
  this	
  
marketplace.	
  

	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  

subject	
  property.	
  	
  Sales	
  #1	
  (20	
  Ridgecrest	
  Drive)	
  and	
  
#3	
  (50	
  Ridgecrest	
  Drive),	
  are	
  located	
  in	
  the	
  subject's	
  
subdivision,	
  are	
  considered	
  new	
  construction	
  and	
  
sold	
  within	
  one	
  year	
  of	
  the	
  date	
  of	
  value.	
  	
  Most	
  
weight	
  has	
  been	
  applied	
  to	
  sales	
  #1	
  and	
  #3,	
  which	
  
are	
  most	
  like	
  the	
  subject	
  in	
  terms	
  of	
  location.	
  
Subsequent	
  to	
  the	
  adjustments	
  concluded	
  values	
  
ranged	
  from	
  $453,500	
  to	
  $471,000.	
  

	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $469,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  HVTL	
  
	
  
	
   Overview:	
  	
  	
   According	
  to	
  the	
  municipal	
  tax	
  card,	
  the	
  2014	
  	
  	
  	
  
	
   	
   assessed	
  value	
  was	
  $230,600	
  for	
  the	
  
	
   	
   improvements	
  and	
  $209,600	
  for	
  the	
  land	
  for	
  a	
  total	
  
	
   	
   $440,200.	
  
	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject’s	
  improvements	
  are	
  located	
  approximately	
  114	
  feet	
  from	
  the	
  HVTL	
  corridor.	
  	
  Based	
  on	
  a	
  
review	
  of	
  aerial	
  imagery,	
  the	
  closest	
  structure	
  to	
  the	
  subject	
  improvements	
  is	
  approximately	
  309	
  feet	
  
and	
  is	
  well	
  screened	
  by	
  naturally	
  occurring	
  vegetation.	
  	
  
	
  
Interview	
  
	
  
The	
  listing	
  broker	
  indicated	
  there	
  was	
  no	
  impact	
  on	
  sale	
  price	
  or	
  marketing	
  time	
  attributable	
  to	
  the	
  
presence	
  of	
  the	
  HVTL	
  corridor.	
  	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $459,900	
  on	
  October	
  17,	
  2013.	
  	
  This	
  is	
  2.1%	
  less	
  than	
  an	
  appraisal	
  as	
  of	
  the	
  same	
  
date,	
  absent	
  HVTL	
  influence,	
  	
  of	
  $469,000.	
  
The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  within	
  the	
  subject’s	
  municipality	
  is	
  95,	
  whereas	
  
the	
  subject	
  transferred	
  within	
  30	
  days	
  of	
  its	
  original	
  listing.	
  	
  	
  
	
  
Summary	
  
	
  
Given	
  the	
  small	
  difference	
  between	
  the	
  sale	
  price	
  and	
  the	
  appraisal	
  evidence,	
  the	
  physical	
  relationship	
  
of	
  the	
  property	
  to	
  the	
  corridor,	
  the	
  short	
  marketing	
  period	
  and	
  the	
  comments	
  of	
  the	
  broker,	
  it	
  is	
  
concluded	
  that	
  there	
  was	
  no	
  impact	
  of	
  the	
  HVTL	
  on	
  the	
  subject’s	
  sale	
  price	
  or	
  marketing	
  period.	
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CASE	
  STUDY	
  #A4	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   85	
  Ridgecrest	
  Drive,	
  Greenland	
  
	
   	
   Rockingham	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  R2,	
  Lot	
  29	
  
	
   Source	
  Deed:	
  	
  	
   Book	
  5383,	
  Page	
  2011	
  
	
   Land	
  Area:	
   1.91	
  AC	
  	
  
	
   	
  
	
   Improvements:	
  	
  	
   The	
  subject	
  site	
  is	
  improved	
  with	
  a	
  1,872	
  SF	
  3-­‐	
  
	
   	
   Bedroom,	
  2.5	
  bath	
  single-­‐family	
  residence.	
  	
  The	
  
	
   	
   colonial	
  style	
  improvement	
  was	
  built	
  in	
  2012	
  and	
  
	
   	
   includes	
  average	
  to	
  good	
  quality	
  	
  construction.	
  
	
  

Physical	
  Relationship	
  of	
  Lines	
  to	
  the	
  Property	
  
	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  width	
  is	
  135	
  feet	
  and	
  contains	
  three	
  
	
   	
   distribution	
  lines.	
  The	
  line	
  voltages	
  are	
  34.5	
  kV	
  and	
  
	
   	
   the	
  structures	
  are	
  wood	
  poles	
  approximately	
  	
  
	
   	
   30	
  feet	
  in	
  height.	
  	
  
	
   	
   	
   	
   	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   3	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.45	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   0	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   71	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   71	
  ft	
  
	
   Visibility	
  from	
  Yard:	
   Clearly	
  visible.	
  	
  Three	
  35-­‐foot	
  structures	
  are	
  

within	
  100	
  feet	
  of	
  the	
  subject	
  improvements	
  and	
  in	
  
full	
  view.	
  	
  

	
   	
   	
   	
   	
   	
   	
   	
   	
  	
  
Property	
  Sale	
  Data	
  

	
   	
  
	
   Sale	
  Date:	
   November	
  30,	
  2012	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   117	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   93	
  days	
  
	
   Marketing	
  History:	
   It	
  was	
  listed	
  on	
  May	
  13,	
  2012	
  for	
  $384,900,	
  went	
  
	
   	
   under	
  contract	
  on	
  September	
  7,	
  2012,	
  closing	
  on	
  
	
   	
   November	
  30,	
  2012	
  for	
  $391,935.	
  
	
  
	
   Sale	
  Price:	
   $391,935	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  listing	
  agent,	
  the	
  marketing	
  time	
  
	
   	
   and	
  sale	
  price	
  were	
  not	
  affected	
  by	
  the	
  
	
   	
   encumbering	
  corridor.	
  	
  During	
  the	
  listing	
  

period	
  an	
  estimated	
  60%	
  -­‐	
  70%	
  of	
  the	
  potential	
  
buyers	
  did	
  not	
  consider	
  the	
  corridor	
  a	
  detriment.	
  	
  	
  

	
   	
   	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  property	
  is	
  located	
  in	
  a	
  large	
  subdivision	
  
	
   	
   and	
  was	
  constructed	
  in	
  2012	
  during	
  phase	
  2	
  of	
  the	
  
	
   	
   subdivision	
  development.	
  The	
  improvement	
  was	
  
	
   	
   constructed	
  utilizing	
  energy	
  star	
  rated	
  materials	
  
	
   	
   which	
  are	
  typical	
  for	
  this	
  marketplace.	
  	
  
	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  of	
  the	
  comparable	
  sales	
  are	
  
	
   	
   located	
  in	
  the	
  subject's	
  subdivision	
  along	
  Ridgecrest	
  
	
   	
   Drive,	
  are	
  considered	
  new	
  construction	
  and	
  sold	
  
	
   	
   within	
  six	
  months	
  of	
  the	
  date	
  of	
  value.	
  	
  Equal	
  weight	
  

has	
  been	
  applied	
  to	
  each	
  sale.	
  	
  Subsequent	
  to	
  the	
  
adjustments,	
  concluded	
  values	
  ranged	
  from	
  
$423,094	
  -­‐	
  $435,350.	
  
	
  

	
   Appraised	
  Value:	
  	
  	
  	
   $428,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  the	
  Lines	
  
	
  
	
   Overview:	
  	
  	
   According	
  to	
  the	
  municipal	
  tax	
  card,	
  the	
  2011	
  
	
   	
   assessed	
  value	
  was	
  $103,400,	
  applied	
  to	
  the	
  
	
   	
   land	
  only.	
  
	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  includes	
  a	
  1.9	
  AC	
  land	
  parcel,	
  of	
  which	
  25.7%	
  is	
  encumbered	
  with	
  a	
  corridor	
  along	
  its	
  
western	
  boundary.	
  	
  Based	
  on	
  aerial	
  imagery	
  a	
  portion	
  of	
  the	
  subject	
  property	
  improvements	
  actually	
  
appear	
  to	
  be	
  within	
  the	
  ROW.	
  	
  Based	
  on	
  the	
  site	
  visit	
  the	
  closest	
  structure	
  is	
  clearly	
  visible	
  from	
  the	
  
subject	
  property	
  yard	
  and	
  improvements.	
  	
  
	
  
Interview	
  
	
  
The	
  listing	
  broker	
  indicated	
  no	
  impact	
  on	
  sale	
  price	
  or	
  marketing	
  period	
  was	
  observed	
  attributable	
  to	
  the	
  
Lines.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  most	
  recently	
  transferred	
  for	
  $391,935	
  on	
  November	
  30,	
  2012.	
  	
  An	
  appraisal	
  as	
  of	
  the	
  same	
  
date,	
  resulted	
  in	
  a	
  value	
  of	
  $428,000	
  or	
  8.4%	
  above	
  this	
  most	
  recent	
  sale	
  price.	
  	
  The	
  $36,000	
  difference	
  
is	
  consistent	
  with	
  lot	
  sale	
  data	
  for	
  the	
  subject	
  and	
  the	
  three	
  comparables.	
  	
  The	
  subject	
  lot	
  was	
  
discounted	
  $15,000,	
  $35,000	
  and	
  $30,000,	
  respectively,	
  relative	
  to	
  the	
  three	
  comparable	
  properties.	
  
	
  
The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  within	
  the	
  subject’s	
  municipality	
  was	
  93	
  days	
  
whereas	
  the	
  subject	
  sold	
  within	
  117	
  days	
  of	
  its	
  listing.	
  	
  	
  
	
  
Summary	
  
	
  
Despite	
  the	
  broker’s	
  opinion,	
  the	
  combination	
  of	
  physical	
  proximity,	
  clear	
  structure	
  visibility,	
  significant	
  
encumbrance	
  and	
  the	
  appraisal	
  evidence,	
  it	
  is	
  concluded	
  there	
  was	
  an	
  adverse	
  effect	
  on	
  sales	
  price	
  but	
  
no	
  effect	
  on	
  marketing	
  period	
  due	
  to	
  the	
  Lines.	
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CASE	
  STUDY	
  #A5	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   146	
  Durham	
  Point	
  Road,	
  Durham	
  
	
   	
   Strafford	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  16,	
  Lot	
  3/1	
  
	
   Source	
  Deed:	
  	
  	
   4238/893	
  
	
   Land	
  Area:	
   13.4	
  AC	
  
	
   	
  
	
   	
   Improvements:	
  	
  	
   The	
  subject	
  is	
  improved	
  with	
  4,187	
  SF	
  one	
  and	
  one-­‐	
  

half	
  story	
  single	
  family	
  residence	
  constructed	
  in	
  
1989.	
  

	
  
Physical	
  Relationship	
  of	
  Lines	
  to	
  the	
  Property	
  

	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  is	
  100	
  feet	
  wide	
  with	
  one	
  34.5	
  kV	
  line	
  
	
   	
   on	
  34	
  foot	
  poles.	
  
	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   1	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.63	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   243	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   290	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   290	
  ft	
  
	
   Visibility	
  from	
  Yard:	
   Partially	
  visible.	
  	
  Due	
  to	
  the	
  naturally	
  occurring	
  
	
   	
   vegetative	
  screening,	
  which	
  consists	
  of	
  a	
  mixture	
  of	
  

hardwood	
  and	
  softwood	
  tree	
  species,	
  the	
  most	
  
visible	
  structure	
  from	
  the	
  improvements	
  can	
  barely	
  
be	
  seen	
  through	
  the	
  trees	
  in	
  the	
  winter.	
  

	
  
Property	
  Sale	
  Data	
  

	
   	
  
	
   Sale	
  Date:	
   August	
  28,	
  2014	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   71	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   87	
  days	
  	
  
	
   Marketing	
  History:	
   The	
  property	
  was	
  listed	
  on	
  May	
  19,	
  2014	
  for	
  
	
   	
   $689,000.	
  	
  It	
  went	
  under	
  contract	
  on	
  July	
  29,	
  2014	
  
	
   	
   and	
  closed	
  on	
  August	
  28,	
  2014	
  for	
  $635,000.	
  
	
  
	
   Sale	
  Price:	
   $635,000	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  listing	
  broker,	
  the	
  corridor	
  
	
   	
   encumbering	
  the	
  subject	
  did	
  not	
  affect	
  the	
  
	
   	
   marketing	
  time	
  or	
  sale	
  price	
  of	
  the	
  subject’s	
  most	
  
	
   	
   recent	
  transfer.	
  	
  The	
  listing	
  broker	
  indicated	
  a	
  few	
  
	
   	
   potential	
  buyers	
  requested	
  to	
  walk	
  to	
  the	
  corridor,	
  

with	
  the	
  majority	
  commenting	
  on	
  the	
  significant	
  
vegetative	
  buffer.	
  

	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  property	
  is	
  accessed	
  by	
  private	
  ROW	
  and	
  
	
   	
   improved	
  with	
  a	
  4,187	
  SF	
  single	
  family	
  residence	
  
	
   	
   built	
  in	
  1989.	
  	
  The	
  site	
  is	
  located	
  southeast	
  of	
  the	
  
	
   	
   downtown	
  area	
  between	
  the	
  Great	
  Bay	
  and	
  the	
  city	
  
	
   	
   center.	
  The	
  subject’s	
  13.4	
  AC	
  lot	
  is	
  crossed	
  by	
  a	
  

100-­‐foot	
  corridor.	
  	
  	
  The	
  corridor	
  encumbers	
  0.63	
  AC	
  
along	
  the	
  subject’s	
  southerly	
  lot	
  line	
  or	
  4.70%	
  of	
  the	
  
parcel.	
  	
  	
  The	
  improvements	
  are	
  243	
  feet	
  from	
  the	
  
corridor	
  and	
  the	
  closest	
  structure	
  within	
  the	
  
corridor	
  is	
  290	
  feet	
  from	
  the	
  improvements.	
  	
  
	
  

	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  of	
  the	
  comparable	
  sales	
  are	
  
	
   	
   located	
  in	
  the	
  Town	
  of	
  Durham,	
  within	
  3.5	
  miles	
  of	
  
	
   	
   the	
  subject.	
  	
  Sales	
  #1	
  and	
  #3	
  are	
  located	
  within	
  0.4	
  
	
   	
   miles.	
  Sale	
  #1	
  includes	
  owned	
  water	
  frontage	
  and	
  
	
   	
   Sale	
  #3	
  includes	
  water	
  views.	
  	
  Most	
  weight	
  has	
  been	
  

applied	
   to	
  Sale	
  #1	
  which	
   is	
  most	
   like	
   the	
  subject	
   in	
  
terms	
  of	
  construction	
  and	
  date	
  of	
  sale.	
  

	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $635,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  the	
  Lines	
  
	
  
	
   Overview:	
  	
  	
   The	
  subject’s	
  assessed	
  values	
  are	
  $64,758	
  for	
  land	
  
	
   	
   and	
  $419,600	
  for	
  building	
  for	
  a	
  total	
  of	
  $484,358.	
  	
  	
  
	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  parcel	
  is	
  a	
  13.4	
  AC	
  lot	
  of	
  which	
  4.70%	
  is	
  encumbered	
  by	
  a	
  utility	
  corridor	
  along	
  the	
  subject’s	
  
southerly	
  lot	
  line.	
  	
  The	
  structures	
  can	
  only	
  be	
  seen	
  in	
  winter	
  through	
  the	
  trees.	
  	
  
	
  
Interview	
  
	
  
It	
  was	
  the	
  listing	
  agents	
  opinion	
  that	
  the	
  Lines	
  had	
  no	
  adverse	
  impact	
  on	
  the	
  sales	
  price	
  or	
  marketing	
  
period.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $635,000	
  on	
  August	
  28,	
  2014.	
  	
  An	
  appraisal	
  as	
  of	
  the	
  same	
  date,	
  absent	
  of	
  the	
  Lines	
  
influence,	
  resulted	
  in	
  a	
  value	
  opinion	
  of	
  $635,000.	
  	
  	
  
	
  
The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  within	
  the	
  subject	
  municipality	
  was	
  87	
  days	
  
whereas	
  the	
  subject	
  sold	
  within	
  71	
  days	
  of	
  its	
  listing.	
  	
  
	
  
Summary	
  
	
  
Based	
  on	
  the	
  above	
  it	
  is	
  concluded	
  there	
  is	
  no	
  impact	
  on	
  sales	
  price	
  or	
  marketing	
  period	
  due	
  to	
  the	
  
Lines.	
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CASE	
  STUDY	
  #A6	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   175	
  Odiorne	
  Point	
  Road,	
  Portsmouth	
  
	
   	
   Rockingham	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  224,	
  Lot	
  10/031	
  
	
   Source	
  Deed:	
  	
  	
   Book	
  5373,	
  Page	
  1786	
  
	
   Land	
  Area:	
   1.59	
  AC	
  
	
   	
  
	
   Improvements:	
  	
  	
   The	
  subject	
  is	
  improved	
  with	
  a	
  4,120	
  SF	
  single-­‐

family	
  residence	
  built	
  in	
  2002.	
  
	
  

Physical	
  Relationship	
  of	
  Lines	
  to	
  the	
  Property	
  
	
  
	
   Transmission	
  Corridor:	
   The	
  ROW	
  width	
  is	
  100	
  feet	
  and	
  contains	
  one	
  
	
   	
   distribution	
  line.	
  The	
  line	
  voltage	
  is	
  34.5	
  kV	
  and	
  
	
   	
   the	
  structures	
  are	
  wood	
  poles	
  approximately	
  	
  
	
   	
   35	
  feet	
  in	
  height.	
  	
  
	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   1	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.45	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   175	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   234	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   234	
  ft	
  
	
   Visibility	
  from	
  Yard:	
   Partially	
  visible.	
  	
  Due	
  to	
  vegetation,	
  the	
  	
  
	
   	
   corridor	
  structures	
  are	
  difficult	
  to	
  see	
  from	
  the	
  
	
   	
   improvements.	
  	
  
	
  

Property	
  Sale	
  Data	
  
	
   	
  
	
   Sale	
  Date:	
   October	
  31,	
  2012	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   319	
  days	
  
	
   Average	
  DOM	
  for	
  Town:	
   63	
  days	
  
	
   Marketing	
  History:	
   The	
  subject	
  was	
  listed	
  on	
  September	
  12,	
  2012	
  for	
  
	
   	
   $1,175,000.	
  	
  It	
  went	
  under	
  contract	
  on	
  July	
  27,	
  2012	
  
	
   	
   and	
  closed	
  on	
  October	
  31,	
  2012	
  for	
  $1,090,000.	
  
	
  
	
   Sale	
  Price:	
   $1,090,000	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  Listing	
  Agent,	
  marketing	
  time	
  and	
  

sale	
  price	
  were	
  not	
  affected	
  by	
  the	
  corridor	
  due	
  to	
  
the	
  natural	
  buffer.	
  

	
   	
   	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  property	
  is	
  located	
  in	
  an	
  above	
  average	
  
	
   	
   subdivision	
  on	
  a	
  1.59	
  AC	
  lot	
  and	
  improved	
  with	
  a	
  
	
   	
   4,120	
  SF	
  residence.	
  	
  	
  
	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  

subject	
  property.	
  	
  Sales	
  #1	
  (260	
  Odiorne	
  Point	
  Road)	
  
and	
  #2	
  (260	
  Gosport	
  Road)	
  are	
  both	
  located	
  

	
   	
   in	
  the	
  City	
  of	
  Portsmouth,	
  within	
  two	
  tenths	
  of	
  a	
  
mile	
  from	
  the	
  subject.	
  	
  Sale	
  #3	
  (5	
  Whitehorse	
  Dr,	
  
Rye)	
  is	
  located	
  in	
  the	
  seaside	
  community	
  of	
  Rye,	
  NH.	
  	
  
Sale	
  #2	
  sold	
  subsequent	
  to	
  the	
  date	
  of	
  value.	
  	
  
Subsequent	
  to	
  adjustments,	
  the	
  concluded	
  values	
  
ranged	
  from	
  $1,124,500	
  to	
  $1,150,000.	
  	
  

	
   	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $1,140,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  the	
  Line	
  
	
  
	
   Overview:	
  	
  	
   According	
  to	
  the	
  municipal	
  tax	
  card,	
  the	
  2012	
  
	
   	
   assessed	
  value	
  was	
  $267,200	
  for	
  the	
  land,	
  $629,400	
  
	
   	
   for	
  the	
  improvement	
  for	
  a	
  total	
  assessed	
  value	
  of	
  
	
   	
   $896,600.	
  
	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  includes	
  a	
  1.59	
  AC	
  land	
  parcel,	
  of	
  which	
  28.3%	
  is	
  encumbered	
  with	
  a	
  corridor	
  along	
  its	
  
southerly	
  boundary.	
  The	
  subject	
  improvements	
  are	
  175	
  ft	
  from	
  the	
  transmission	
  corridor.	
  Although	
  
HVLT	
  structures	
  are	
  within	
  250	
  feet	
  of	
  the	
  subject	
  improvements,	
  they	
  are	
  difficult	
  to	
  see	
  given	
  the	
  
mature	
  vegetation.	
  
	
  
Interview	
  
	
  
Based	
  on	
  the	
  listing	
  agents	
  comments,	
  the	
  subject	
  properties	
  sale	
  price	
  or	
  marketing	
  period	
  were	
  not	
  
impacted	
  by	
  the	
  Line.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $1,090,000	
  on	
  October	
  31,	
  2012	
  which	
  was	
  4.39%	
  less	
  than	
  an	
  appraisal	
  as	
  of	
  the	
  
same	
  date,	
  of	
  $1,140,000.	
  
	
  
The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  within	
  the	
  subject’s	
  municipality	
  was	
  63	
  days	
  
whereas	
  the	
  subject	
  sold	
  within	
  319	
  days	
  of	
  its	
  listing.	
  	
  	
  
	
  
Summary	
  
	
  
Despite	
  the	
  broker’s	
  comments	
  and	
  the	
  fact	
  that	
  the	
  structures	
  are	
  well	
  screened	
  from	
  the	
  
improvements,	
  the	
  appraisal	
  evidence	
  suggests	
  that	
  there	
  may	
  have	
  been	
  some	
  adverse	
  effect	
  on	
  sales	
  
price	
  due	
  to	
  the	
  corridor.	
  Likewise,	
  the	
  extended	
  marketing	
  period	
  may	
  have	
  been	
  influenced	
  by	
  the	
  
corridor.	
  	
  Based	
  on	
  the	
  above,	
  it	
  is	
  concluded	
  that	
  there	
  was	
  a	
  possible	
  adverse	
  effect	
  on	
  both	
  sales	
  price	
  
and	
  marketing	
  period	
  due	
  to	
  the	
  Line.	
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CASE	
  STUDY	
  #A7	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   178	
  New	
  Road,	
  Newmarket	
  
	
   	
   Rockingham	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  R3,	
  Lot	
  59-­‐1	
  
	
   Source	
  Deed:	
  	
  	
   5503/1592	
  
	
   Land	
  Area:	
   2.21	
  
	
   	
  
	
   Improvements:	
  	
  	
   The	
  subject	
  is	
  improved	
  with	
  a	
  1,400	
  SF	
  	
  
	
   	
   single-­‐family	
  residence	
  constructed	
  in	
  2003.	
  
	
  

Physical	
  Relationship	
  of	
  Line	
  to	
  the	
  Property	
  
	
  
	
   	
   Transmission	
  Corridor:	
   The	
  ROW	
  is	
  100	
  feet	
  in	
  width	
  and	
  includes	
  a	
  
	
   	
   	
   single	
  34.5	
  kV	
  distribution	
  line	
  on	
  single	
  wood	
  
	
   	
   	
   poles	
  approximately	
  35	
  feet	
  in	
  height.	
  
	
   	
   	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   1	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.42	
  	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   11	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   73	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   73	
  ft	
  
	
   Visibility	
  from	
  Yard:	
   Clearly	
  visible.	
  	
  Due	
  to	
  the	
  lack	
  of	
  screening	
  and	
  
	
   	
   proximity	
  of	
  the	
  Line	
  to	
  the	
  residence,	
  the	
  
	
   	
   structure	
  is	
  clearly	
  visible.	
  	
  In	
  addition	
  
	
   	
   supporting	
  guy-­‐wires	
  anchor	
  the	
  structure	
  in	
  
	
   	
   the	
  subject’s	
  immediate	
  front	
  yard.	
  	
  
	
   	
   	
  	
  

Property	
  Sale	
  Data	
  
	
   	
  
	
   Sale	
  Date:	
   December	
  18,	
  2013	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   169	
  days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   65	
  days	
  
	
   Marketing	
  History:	
   According	
  to	
  the	
  MLS,	
  the	
  property	
  was	
  listed	
  on	
  
	
   	
   May	
  21,	
  2013	
  for	
  $209,000	
  and	
  closed	
  on	
  December	
  
	
   	
   18,	
  2013	
  for	
  $213,000.	
  
	
   	
  
	
   Sale	
  Price:	
   $213,000	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   The	
  broker	
  indicated	
  potential	
  buyers	
  were	
  not	
  
	
   	
   concerned	
  with	
  the	
  presence	
  of	
  the	
  corridor.	
  	
  	
  The	
  

current	
  owner	
  indicated	
  the	
  presence	
  of	
  the	
  
corridor	
  was	
  not	
  a	
  significant	
  factor	
  impacting	
  their	
  
decision	
  to	
  purchase	
  the	
  home	
  although	
  the	
  guy-­‐
wires	
  subsequently	
  were	
  recognized	
  as	
  a	
  nuisance.	
  
The	
  buyer	
  also	
  indicated	
  that	
  EMF	
  tests	
  were	
  
conducted	
  which	
  satisfied	
  their	
  health	
  related	
  
concerns.	
  

	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  site	
  includes	
  a	
  2.21	
  AC	
  land	
  parcel	
  

crossed	
  by	
  a	
  corridor	
  that	
  encumbers	
  0.42	
  acres	
  or	
  
19%	
  of	
  the	
  subject	
  lot.	
  	
  The	
  site	
  is	
  improved	
  with	
  a	
  
1,400	
  SF	
  single-­‐family	
  residence	
  located	
  
approximately	
  73	
  feet	
  from	
  the	
  nearest	
  structure.	
  
The	
  subject	
  improvements	
  are	
  located	
  11	
  feet	
  from	
  
the	
  ROW.	
  	
  	
  

	
   	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  of	
  the	
  comparable	
  sales	
  were	
  
	
   	
   located	
  in	
  the	
  Town	
  of	
  Newmarket	
  within	
  2	
  miles	
  of	
  
	
   	
   the	
  subject.	
  Subsequent	
  to	
  the	
  adjustments,	
  
	
   	
   concluded	
  values	
  ranged	
  from	
  $223,000	
  -­‐	
  $238,000.	
  
	
   	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $229,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  the	
  Line	
  
	
  
	
   Overview:	
  	
  	
   The	
  2014	
  assessed	
  values	
  are	
  $74,900	
  for	
  the	
  land,	
  
	
   	
   $152,600	
  for	
  the	
  building	
  for	
  a	
  total	
  assessment	
  of	
  
	
   	
   $227,500.	
  
	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  includes	
  a	
  2.21	
  AC	
  parcel	
  of	
  which	
  19%	
  is	
  encumbered	
  with	
  a	
  corridor	
  crossing	
  its	
  
southeasterly	
  frontage.	
  	
  The	
  home	
  is	
  located	
  within	
  11	
  feet	
  of	
  the	
  transmission	
  corridor.	
  	
  There	
  is	
  a	
  
clearly	
  visible	
  structure	
  within	
  73	
  feet	
  of	
  the	
  home	
  and	
  a	
  supporting	
  guy-­‐wire	
  in	
  the	
  front	
  yard.	
  	
  
	
  
Interview	
  
	
  
The	
  listing	
  agent	
  was	
  of	
  the	
  opinion	
  the	
  corridor	
  did	
  not	
  adversely	
  impact	
  the	
  sale	
  price	
  or	
  marketing	
  
period.	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  most	
  recently	
  transferred	
  for	
  $213,000	
  on	
  December	
  18,	
  201	
  which	
  was	
  6.99%	
  less	
  than	
  an	
  
appraisal	
  as	
  of	
  the	
  same	
  date,	
  of	
  $229,000.	
  The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  
within	
  the	
  subject’s	
  municipality	
  was	
  65	
  days,	
  whereas	
  the	
  subject	
  sold	
  within	
  169	
  days	
  of	
  listing	
  or	
  2.6	
  
times	
  greater	
  than	
  the	
  municipal	
  average.	
  	
  
	
  
Summary	
  
	
  
Despite	
  the	
  broker’s	
  comments,	
  given	
  the	
  location	
  of	
  the	
  Line,	
  its	
  visibility	
  and	
  the	
  appraisal	
  evidence,	
  it	
  
is	
  concluded	
  the	
  subject’s	
  sales	
  price	
  and	
  marketing	
  period	
  were	
  adversely	
  affected	
  by	
  the	
  Line.	
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CASE	
  STUDY	
  #A8	
  
	
  

Property	
  Identification	
  &	
  Description	
  
	
  
	
   Address:	
  	
  	
   229	
  Back	
  Road,	
  Dover	
  
	
   	
   Strafford	
  County,	
  New	
  Hampshire	
  	
  
	
   	
  
	
   Identification:	
   Tax	
  Map	
  M,	
  Lot	
  3/A	
  
	
   Source	
  Deed:	
  	
  	
   4249/249	
  
	
   Land	
  Area:	
   1.1	
  AC	
  
	
   	
  
	
   Improvements:	
  	
  	
   The	
  subject	
  is	
  improved	
  with	
  a	
  996	
  SF	
  one	
  story	
  
	
   	
   single	
  family	
  residence	
  constructed	
  in	
  1959.	
  
	
  

Physical	
  Relationship	
  of	
  Transmission	
  Lines	
  to	
  the	
  Property	
  
	
  
	
   Transmission	
  Corridor:	
   The	
  width	
  of	
  the	
  ROW	
  is	
  125	
  feet	
  and	
  includes	
  a	
  115	
  
	
   	
   kV	
  line	
  on	
  single	
  pole	
  laminated	
  wood	
  structures,	
  
	
   	
   approximately	
  75	
  feet	
  in	
  height.	
  	
  
	
  
	
   Number	
  of	
  Structures	
  on	
  Site:	
   0	
  
	
   ROW	
  Encumbered	
  Acreage:	
   0.54	
  
	
   Distance	
  from	
  House	
  to	
  ROW:	
   66	
  ft	
  
	
   Distance	
  to	
  Nearest	
  Structure:	
   282	
  ft	
  

	
   Distance	
  to	
  Most	
  Visible	
  Structure:	
   346	
  ft	
  
	
   HVTL	
  Visibility	
  from	
  Yard:	
   Clearly	
  visible.	
  	
  Two	
  structures	
  are	
  located	
  east	
  and	
  
	
   	
   west	
  of	
  the	
  subject	
  parcel	
  and	
  can	
  be	
  partially	
  seen	
  

through	
  hardwood	
  and	
  softwood	
  trees.	
  	
  The	
  
conductors	
  are	
  clearly	
  visible	
  from	
  the	
  residence	
  as	
  
there	
  is	
  no	
  vegetative	
  buffer.	
  

	
  
Property	
  Sale	
  Data	
  

	
   	
  
	
   Sale	
  Date:	
   October	
  10,	
  2014	
  
	
   Conditions	
  of	
  Sale:	
   Arm's	
  length	
   	
  
	
   Marketing	
  Period:	
   21	
  Days	
  on	
  market	
  
	
   Average	
  DOM	
  for	
  Town:	
   78	
  days	
  
	
   Marketing	
  History:	
   The	
  property	
  was	
  originally	
  listed	
  on	
  August	
  7,	
  
	
   	
   2012	
  for	
  $174,900	
  and	
  withdrawn	
  of	
  December	
  28,	
  
	
   	
   2012.	
  	
  It	
  was	
  relisted	
  on	
  July	
  28,	
  2014	
  for	
  $180,000	
  
	
   	
   and	
  closed	
  on	
  October	
  10,	
  2014	
  for	
  $178,000.	
  
	
   	
  
	
   Sale	
  Price:	
   $178,000	
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Interview	
  Data	
  
	
  
	
   Conducted	
  by:	
  	
   Robert	
  Ball	
  
	
  
	
   Transaction	
  Interview:	
  	
   According	
  to	
  the	
  current	
  owner,	
  there	
  were	
  several	
  

factors	
  considered	
  when	
  purchasing	
  the	
  subject	
  
including	
  the	
  abutting	
  conservation	
  land,	
  its	
  
proximity	
  to	
  the	
  City	
  of	
  Dover	
  and	
  access	
  to	
  a	
  larger	
  
trail	
  network	
  via	
  the	
  ROW.	
  	
  The	
  owner	
  also	
  
mentioned	
  the	
  biodiversity	
  within	
  the	
  corridor.	
  The	
  
visibility	
  of	
  the	
  HVTL	
  structures	
  was	
  not	
  part	
  of	
  his	
  
decision	
  making	
  process.	
  	
  According	
  to	
  the	
  listing	
  
agent,	
  there	
  were	
  multiple	
  potential	
  buyers	
  
concerned	
  about	
  the	
  encumbering	
  HVTL,	
  but	
  not	
  
enough	
  to	
  affect	
  the	
  marketing	
  time	
  or	
  sale	
  price.	
  	
  

	
   	
   	
  
Appraised	
  Value	
  on	
  Date	
  of	
  Sale	
  Absent	
  Influence	
  of	
  HVTL	
  

	
  
	
   Overview:	
  	
  	
   The	
  subject	
  includes	
  a	
  1.1	
  AC	
  land	
  parcel	
  
	
   	
   crossed	
  by	
  a	
  HVTL	
  which	
  encumbers	
  49%	
  of	
  the	
  

parcel.	
  The	
  subject	
  also	
  abuts	
  a	
  conserved	
  area	
  
managed	
  by	
  Three	
  Rivers	
  Land	
  Trust	
  and	
  is	
  located	
  
close	
  to	
  downtown	
  Dover.	
  	
  The	
  site	
  is	
  improved	
  with	
  
a	
  996	
  SF	
  single-­‐family	
  residence.	
  	
  No	
  HVTL	
  
structures	
  are	
  located	
  on	
  the	
  subject’s	
  lot.	
  	
  

	
   	
  
	
   Sale	
  Data:	
  	
  	
  	
   Three	
  sales	
  were	
  utilized	
  in	
  the	
  valuation	
  of	
  the	
  
	
   	
   subject	
  property.	
  	
  All	
  of	
  the	
  comparable	
  sales	
  were	
  
	
   	
   located	
  in	
  the	
  City	
  of	
  Dover,	
  and	
  within	
  2.5	
  miles	
  of	
  
	
   	
   the	
  subject.	
  Subsequent	
  to	
  the	
  adjustments,	
  
	
   	
   concluded	
  values	
  opinions	
  ranged	
  from	
  $178,000	
  	
  
	
   	
   $181,800.	
  
	
  
	
   Appraised	
  Value:	
  	
  	
  	
   $179,000	
  
	
  

Property	
  Assessment	
  Related	
  to	
  HVTL	
  
	
  
	
   Overview:	
  	
  	
   The	
  subject’s	
  assessed	
  values	
  are	
  $85,100	
  for	
  land,	
  
	
   	
   $96,700	
  for	
  building	
  for	
  a	
  total	
  of	
  $181,800.	
  	
  	
  
	
   	
  
	
   Assessment	
  Card	
  Notes:	
  	
  	
  	
   None	
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Conclusions	
  
	
  
Improvements	
  &	
  Visibility	
  
	
  
The	
  subject	
  includes	
  a	
  1.1	
  AC	
  land	
  parcel	
  of	
  which	
  49%	
  is	
  encumbered	
  by	
  a	
  HVTL	
  along	
  its	
  southwesterly	
  
boundary.	
  	
  No	
  HVTL	
  structures	
  are	
  located	
  on	
  the	
  subject	
  and	
  the	
  nearest	
  and	
  most	
  visible	
  structure	
  is	
  
282	
  feet	
  from	
  the	
  improvements.	
  	
  	
  The	
  residence	
  is	
  66	
  feet	
  from	
  the	
  transmission	
  corridor.	
  	
  Although	
  the	
  
HVLT	
  structures	
  are	
  partially	
  obscured	
  by	
  vegetative	
  screening,	
  they	
  are	
  nonetheless	
  easily	
  seen	
  from	
  
the	
  improvements.	
  	
  The	
  conductors	
  are	
  clearly	
  visible	
  from	
  the	
  residence	
  as	
  there	
  is	
  no	
  vegetative	
  
buffer.	
  
	
  
Interview	
  
	
  
Based	
  on	
  the	
  listing	
  agents	
  comments,	
  some	
  potential	
  buyers	
  were	
  concerned	
  by	
  the	
  presence	
  of	
  the	
  
HVTL	
  corridor.	
  These	
  buyers	
  tended	
  to	
  be	
  families	
  that	
  included	
  small	
  children.	
  In	
  spite	
  of	
  the	
  concern	
  
voiced	
  by	
  some	
  potential	
  buyers,	
  the	
  broker	
  thought	
  that	
  there	
  was	
  no	
  measurable	
  impact	
  of	
  the	
  HVTL	
  
on	
  the	
  marketing	
  period	
  or	
  sales	
  price.	
  	
  This	
  was	
  reinforced	
  by	
  comments	
  from	
  the	
  buying	
  agent	
  who	
  
also	
  thought	
  that	
  the	
  sale	
  price	
  and	
  marketing	
  period	
  were	
  unaffected	
  by	
  the	
  HVTL.	
  
	
  
The	
  homeowner’s	
  comments	
  indicated	
  that	
  the	
  positive	
  attributes	
  of	
  the	
  corridor	
  outweighed	
  any	
  
potential	
  concerns.	
  	
  
	
  
Appraised	
  Value	
  /	
  Sale	
  Price	
  /	
  Marketing	
  Period	
  
	
  
The	
  subject	
  sold	
  for	
  $178,000	
  on	
  October	
  10,	
  2014.	
  	
  An	
  appraisal	
  as	
  of	
  the	
  same	
  date,	
  absent	
  HVTL	
  
influence,	
  resulted	
  in	
  the	
  value	
  of	
  $179,000.	
  	
  	
  
	
  
The	
  average	
  days	
  on	
  market	
  for	
  competitive	
  properties	
  within	
  the	
  subject’s	
  municipality	
  were	
  78	
  days	
  
whereas	
  the	
  subject	
  sold	
  within	
  21	
  days	
  of	
  its	
  listing.	
  
	
  
Summary	
  
	
  
Based	
  on	
  the	
  above,	
  it	
  is	
  concluded	
  that	
  there	
  is	
  no	
  impact	
  on	
  sales	
  price	
  or	
  marketing	
  period	
  
attributable	
  to	
  the	
  HVTL.	
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